Contact:  
Jennifer Chiacchiaro







press@garagetek.com
(866-664-2724

FOR IMMEDIATE RELEASE

Survey Says:  Dads Don’t Want Ties –
On Father's Day, He Really Wants a Clean Garage
New York-May 13, 2004 (PR Newswire) – Garage organization is ranked by men as the top home improvement-related gift choice, ahead of getting the house painted, the gutters cleaned or having a new fence put up, a national survey has found.

"Dad will always say thanks for the tie or the tools, but why not give him something that will ease his mind?” said Marc Shuman, president and co-founder of GarageTek, America's leading garage organization and storage company. "When the garage is clean again, maybe he'll actually be able to find where he put last year's gifts, and those other ‘things’ buried in the garage.”

The poll, by Harris Interactive for GarageTek, found 29 percent want a more organized garage over any other home-improvement gift. Of 1,011 American men surveyed, half also said the garage is the messiest room in the house.

"The garage tends to become a mess, even for people who are otherwise pretty tidy," Shuman said. "It's where large objects, especially things you use outside, tend to end up. Even if Dad didn't put them there, he gets blamed for the clutter – and is held responsible for cleaning it up.”

And what would men do with a clean, organized garage? According to the survey, 28 percent would use the space for exercising, hobbies, or to park their car. 

"Dad also knows that a clean garage makes Mom happier," added Shuman.

Can a cluttered garage be transformed in time for Father’s Day? “No problem,” says Shuman, “GarageTek professionally designs and installs the system for Dad; he doesn’t have to lift a finger or do it himself.”

GarageTek designers create a 3D drawing of the garage, evaluate the family’s needs and create the perfect personalized garage. Each GarageTek installation includes high-performance cabinets, shelving, activity racks and accessories. The system features TekPanel™, a patented, durable thermoplastic material that is flame retardant, rust proof and waterproof. TekPanel’s slotwall construction allows accessories to be easily added and moved.

GarageTek has transformed thousands of American garages since it was incorporated in January 2000 with franchise sales beginning in March 2001. Currently, 44 franchises are operating in 34 states and 68 markets from coast to coast. GarageTek closed its first year with sales of $2 million; 2002 sales topped $6 million and the company surpassed $14 million in 2003.

For more information, call 866-664-2724 or visit www.garagetek.com.
