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FOR IMMEDIATE RELEASE

New SignatureLine Offers Style, Superior Quality for the Garage

GarageTek® introduces new metal cabinets and work benches to meet the styling requirements of design-conscious consumers


NEW YORK (2004)–To meet the demands of homeowners who want neat, clean and useable garages with sleek, sophisticated styling, GarageTek has introduced the SignatureLine.  The SignatureLine is GarageTek’s newest offering of custom cabinets, workbenches and heavy-duty accessories with a stylish look.  The line offers a full-range of professional-grade metal cabinets and workbenches with the thickest butcher block tops in the industry and premium casters.  Now, consumers can have the custom clean of GarageTek with a designer look.


GarageTek, the first national installed custom garage organization system of its kind, has transformed thousands of American garages into spaces that are as beautiful as they are functional.  With the SignatureLine, they take garage styling a step further.  The new products are designed to complement GarageTek’s existing line of workbenches, cabinets and accessories, as well as the proprietary TekPanel system on which equipment is mounted.  The new products SignatureLine offers are:

· Work Benches- from personal projects to gardening, sturdy workbenches offer versatility and are topped by a maple butcher block.  The benches feature either a lockable cabinet or adjustable legs

· Casters- heavy-duty casters allow you to make your workbench mobile

· Mobile Storage Units- available in single or double capacities, mobile storage units feature lockable drawers with ball bearing slides, superior casters and are small enough to slide under the workbench

· Cabinets- available in both wall-mounted and tall cabinet sizes, the cabinets offer lockable storage for large items and shelves to enhance organization

(more)
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“The garage is quickly becoming the showplace of the American home and the SignatureLine offers consumers the most sophisticated product line,” said Marc A. Shuman, president and founder of GarageTek.  “In typical GarageTek fashion, we have made the SignatureLine the best in the industry with the highest-grade steel, the thickest maple tops and superior casters.  It is another example of how GarageTek provides premium organization and styling options to our customers.” 


A GarageTek system is custom designed based on individual needs and professionally installed.  A major appeal of the system is its flexibility.  While the components are securely installed, they are not permanent and can be rearranged with ease.  When a homeowner moves, all accessories can be shipped.  All GarageTek systems feature the company’s patented TekPanel™, a lightweight, durable, thermoplastic material that has been used in retail applications for years.  A typical GarageTek system includes high-performance cabinets, shelving, activity racks and accessories, and can now include items from the SignatureLine.  
The GarageTek installation process is simple.  The first step is a free design consultation with a local dealer where he/she will help homeowners choose the configuration and components that suit their individual needs.  The dealer will then create a free, no-strings-attached 3D computer rendering of a new GarageTek design and prepare a cost estimate.   Once it’s approved, the GarageTek system will be professionally installed. Installation usually takes 1-2 days.  


GarageTek products are available now through authorized dealers in markets nationwide.  For more information on GarageTek, call 866-664-2724 or visit www.garagetek.com.  


GarageTek has transformed thousands of American garages since it was incorporated in January 2000 with franchise sales beginning in March 2001.  Currently, 40 franchises are operating in 29 states and 65 markets from coast to coast. In addition, GarageTek is the only installed garage system sold at EXPO Design Center. GarageTek closed its first year with sales of $2 million; 2002 sales topped $6 million.  By 2003, sales are forecasted to reach $18 million. 
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